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Career Objective:                                                                                                                                                              
To use my skills and knowledge in a way that helps the organization to achieve its functional goals, leading to accomplishment of my personal objectives and growth
Professional Experience:

· Aditya Birla Money Ltd.
I am working with the organization as a Branch Manager. The basic work profile was as under:
Synopsis of Job Profile:

To encourage the RM / Dealer to trade in desired segment and to achieve brokerage targets

Generating revenue through trading and pitching cross products like mutual funds, IPO etc

To do research analysis on various sectors and to generate calls for intra day and short term deliveries

To increase the activation ratio of the branch.

Maintaining reports like Daily MIS, Discrepancy report, AUM report etc.

Meeting with new clients as well as existing clients for  give them knowledge of various product of the company.
September 2011 to At Present

· IndiaInfoline Ltd:
 I am working with the organization as a Branch Manager. The basic work profile was as under:
Synopsis of Job Profile:

To encourage the RM to trade in desired segment and to achieve brokerage targets

Generating revenue through trading and pitching cross products like mutual funds, IPO etc

To do research analysis on various sectors and to generate calls for intra day and short term deliveries

To increase the activation ratio of the branch.

Maintaining reports like Daily MIS, Discrepancy report, AUM report etc.

Meeting with new clients as well as existing clients for  give them knowledge of various product of the company.
Time Span: December 2006 to up Sept.2011.
· Indiabulls Ltd.:
I was working with the organization with Indiabulls (Jamnagar) as a Business Develop Manager for Equity and  Derivative Channel. The basic profile is as under:
Synopsis of Job Profile

To encourage the clients to trade in desired segment and to achieve brokerage targets

Generating revenue through trading and pitching cross products like mutual funds etc

To do research analysis on various sectors and to generate calls for intra day and short term deliveries

To increase the activation ratio of the branch.

Maintaining reports like Daily MIS, Discrepancy report, AUM report etc.
Time Span: May 2006 to Oct. 2006.
· HDFC Home Loan (HBL Global Pvt.Ltd.):
I was working with the organization as Sales Executive. The basic work profile was as under:
Synopsis of Job Profile

Source the new client for Home Loan 


Take daily visit with the Builders and also take corporate visit for Home Loan
        Make the File Senction and do disburshment of Home Loan files

.
Time Span: May 2005 to Feb. 2006
Professional Achievements:

Got designation upgradation in Indiainfoline with a time span of 6 months
Professional Qualifications:

Bachelor Of Commerce from Saurashtra University   

Member Of NCFM (National Certificate in Financial Market) in two modules

Having Knowledge of  MS Office and Tally accounting

Diploma in Taxtion Law from Saurashtra University   
Current CTC:
My current Cost to Company is  3.45  Lacs/yr. 
Professional Skills:

Effective analytical skills and problem solving approach.

Decision making skills.

Good at research and generating profitable calls. 

Effective Vendor Management skills and interpersonal relationship maintenance abilities.
 Good at managing manpower ( Training, Motivating and developing)
Personal details:

Full Name

      
 : Amit Kishorbhai Ved

DOB


 : 30th August 1983

Contact Nos
      
      
 : 99747 00401

Permanent Address
      
: 303 Empire Kruti,Sheth Bhagwandas Road, O/S Khambhalia Gate 

  Jamnagar-  361005

Linguistic Proficiency     
: English, Hindi and Gujarati

Marital Status                   
: Married
